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MARTIN  laO’  MANESE

1311 A. Linao Street Paco, Manila

Metro Manila, 1007  Philippines                                                                          

Cellphone  Number  09393773544 Smart / 09956646111 Globe
martinmanese22@yahoo.com
SUMMARY OF QUALIFICATIONS

· Results-oriented sales and marketing professional with 28years of work experience.

· Proven ability to generate new leads, develop long-term relationship with clients and substantially increase sales in both modern and general trade.

· Experienced in providing written and oral ZOOM presentations, resourceful, committed and versatile. 

· Enthusiastic, creative team player with strong problem solving and organizational skills.

· Currently GO NEGOSYO MENTOR & JA Mentor , JCI  Makati Member , Sales & Marketing Consultant, Entrepreneur , Event Host & Speaker , Agriculture  Business Consultant  , Reseller . Conducts Zoom Trainings for different Start Up Companies & Products.
WORK EXPERIENCE
MAXICARE HEALTHCARE CORPORATION

Sept 22,2017   -Present

                                           Sales & Marketing  Consultant
· Hires Agents to sell HMO  Prepaid and Regular Cards
· Negotiates Corporate HMO Company with Top Management
· Set Maxicare Presentations with other Local NGO Groups. 

· Introduce  School  HMO Plans for Students and Teachers 
· Conduct Zoom Meetings with Groups and Individuals interested with our  Maxicare  Products 
PRULIFE U.K. PHILS.  (AGATE  Branch )

Nov  2017 – Present 

                                                 UNIT MANAGER

·  Conducts Trainings with  20  Financial  PruLife  Agents

·  Speaker for   Financial Literacy  & Investments
·  Prepares Monthly Quarterly & Annual Target  Incentives   
·  Conducts Trainings Coaching   & Mentorship Activities.
·  Conducts Clients Financial Analysis / School  OJT Program  
INNOVATIVE BLENDS
Feb 2017 – Feb 2020
                                           Freelance Sales  Consultant

· Handles On Premise & Institutional  Accounts
· Facilitate & Train  2 Sales Specialist

· Sets up  a  Dealer &   Distributor Program 

· Create a Financial & Collection   System

· Create New  Sales & Distribution Team

· Improve Logistic and Order Replenishment  delivery  System

· Negotiates with Gen and Modern Trade Accounts in preparation for Dealer / Distribution Program 

BIODEVICES , INC  

January  2015 – May 2016
                                           District Manager ( CRMD )

                                          ( Cardiac  Rhythm Management Division )

· Monitor Sales of  CRMD  3 Account  Specialist

· Negotiate with Doctors for Pacemaker Implantation 

· Create Quarterly  Marketing  Plans and Programs

· Conduct Trainings to  Cathlab Staff & Associates

· Assist in the Technical set-up  of the Pacemaker Device

· Conduct weekly Meetings and Monthly Target Objectives

· Check AS  Weekly & Monthly  Reports  (DCR , ITR )

· Allocate Financial & Representation allowances of  the Team

· Create  Market Share Programs Per Hospital & Check  Census

· Check Programmer machine  and stock allocation per case

· Monitor   stock inventory and  availability of  products

· Create Trade Marketing Programs  for nearly expired products 

· Coordinate   with  Product  Manager  regarding expired  stocks   Issues and concerns.
MEKENI FOOD CORPORATION    

  October 2013- December 2014
                                          Trade Marketing  Manager 
·   Setting Up and activating Distributorship  Program Module 

·   Conduct Trainings with Sales and Promo Personnel

·   Create Tie-Up  Activities  with  Selected Trade Channels

·   Create Trade Marketing Expansion Programs

·   Monitor Promo’s and Sampling & Selling Activities

·   Prepare Trade Incentive Programs   

·   Negotiate with Dealers for expansion of Business Model

SUNLIFE OF CANADA

August 2012 -Dec 2013

                                            Sun Life Financial Advisor
·   To encourage clients to invest and save for their  future

·   To help achieve  financial freedom 

·   To show the benefits of having Life Insurance  Coverage

·   To learn the ways of Investing with VUL & Mutual Funds

·   Show the means of having Insurance for Income  Protection ,     Estate Planning & Retirement
· Recruit persons to join the Sun Life Insurance  Program  
 SAMSUNG   ELECTRONIC PHILS. CORP. 

     January 2012 – September  2012  

                                            Assisant  Sales  Manager 

                                          ( Central / North Luzon & GMA Area ) 

· Monitor & Handle Dealers  in their Specific  Area  Branch

· Check & Monitor Monthly/ Quarterly  Sales Target Objectives

· Conducts Monthly Sales Training with  Promo Merchandisers 

· Update Weekly Forecast using SAP System

· Initiate Tie-up programs  with dealers for Special Promos

· Send  Information  such as Sell Out Forms & New Programs

· Coordinate with Logistics in  regards to delivery schedules 

·  Join  Sales Conference Meeting w/  President & Directors   

· Meet with Agency for  updates on Programs &  Prodisers
· Approves  Dealer’s Marketing Budget for Special  Programs

· Handles dealers of  Savers Appliance & K Servico Branches   

· Achieved 1st Quarter Value Target of 103%  for  Year 2012.

      SPLASH CORPORATION                             

      February 2010 –   December  2011 

               Award : Regional Distributor  System Manager of the Year 2010                            

                                          Regional  Business Manager   

                                          ( Region 3 / Central Luzon Area)
                                           General Trade & Modern Trade  

· Monitor and handle 2 Channel Development Managers

· Controls Budget for Marketing Programs

· Conduct Trainings to Distributor Personnel & Merchandisers

· Conduct  Monthly Activations for Marketing 

· Check & Monitor  Monthly Sales Target Objectives

· Conduct Promos and Programs for Specific  Channels

· Initiate Tie-ups with Top Accounts

· Conduct Trade Check  alignment  with  Company’s Objective

· Updates Quarterly Forecasting using  SAP  System  

· Handles On-Premise initiated  Programs

                                         Regional Distributor Systems Manager ( 2010 )

                                         ( Region 3 / Central Luzon )

                                         General   Trade  Division

·   Monitor General Trade  Accounts of  DSP

· Conduct Tie-ups and Activation to specific Areas

·  Conduct Training to Distributor Personnel

· Give Incentive programs for Distributor DSP

· Conducts Marketing Programs for specific Channels

· Updates Quarterly Forecast using SAP System 

· Developed the On-Premise Channel  Program

· Improved Distributor Operation  to reach  108%                               
Award :  National Unit Sales Manager of the Year 2009
                             URC Bicycle Plaque Award
UNIVERSAL ROBINA CORPORATION          UNIT SALES MANAGER

 October 2006 – Feb  2010                                        (   Central  Luzon Area )

 Beverage Sales  Division                                         

                -      Monitor, cascade RD Sales Targets  handle RD Operations 
                -      Initiate   Marketing & Developmental Programs

                -     Conduct &  Develop DSP Incentive Programs. 

                -      Responsible for Training On –Premise Specialist  , 

                -      Review &  Develop marketing programs

                -      Monitoring account   distribution in the market and trade.

                -      Initiated  RD Set up , Trainings    &   Operations  in   GMA  2,

                       South and Central  Luzon Area.   

                -      Slowly developed the On-Premise Market in GMA 2.

                -      Initiated Placement  & Tie- ups of  products to  potential Accounts. 
                -      Monitor Operation of the Distributors Gen & Modern Trade Accts. 
 I-WEALTH  CORPORATION                       REGIONAL SALES MANAGER.

     JUNE 2006 – SEPT 2006                              ( Central North Luzon Area )                 

   Golden Oil ( Anti – Athritis )                                 

   Oral & Topical Medication                                                                                                            

                -      Responsible for Hiring & Training Medical Representative .          

                -      Organizing  RD Operations to Central  Luzon  Area.

                -      Initiate  Target goals and objectives  of the company 

               -       Set –up  Regional Distributor for  start up operations

SUN CELLULAR                                           AREA SALES MANAGER

(  Digitel Mobile Phils. INC. )                                 ( Central Luzon )           

 OCT  2003  – DEC  2005                               

 Dealer Sales Division

               -    Responsible for handling RD    Operations in

                     the  areas of ( Bulacan ,  Pampanga , Bataan &  Zambales )

               -    Organize    Implemented Sales  Activities, distribution & selling                                                                  

                     of all Sun Cell Products  to trade.

               -    Cascaded  &  Trained  DSP  Personnel &  Sub dealers .

               -    Conducted  new product Programs  &  School promo  Activities.

DESTINY CABLE INTERNET

 MDU – High  Rise Condos /Buildings                     Head  Sales Supervisor
 June 2001   - July 2003                                                 ( Promoted )

 Cable and Internet Connections

              -     Responsible for Training  account executives 

              -     Initiated and conducted product presentations 

              -     Closed deals  &  Contracts  with owners &  Top   Managers 

Cable and Internet Connection                             Senior  Account Executives

 Residential and Corporate clients                      

              -      Monitor Cable TV and Internet  connections .
              -      Entertain  customer complains concerns and suggestions.

REMY PHILS .                                               Account Executive
 ( Feb  1998 – March 2000 )                                  (  Night  Market Division )  

               -    To Introduce all Remy Products to top
                    Cigar Bars,  KTV ’s Clubs , Bar & Restaurants.

              -     Initiate presentations  programs &     activities .

              -     Monitored orders and collections of  accounts.

              -     Initiate Product Promo’s &  Incentive Programs     

SKILLS

                         :   Proficient in MS Word, Excel, Adobe Photoshop, Internet ,        

                              Distribution  Management  &  Financial  Management. 

                          :   Excellent communication skills in English & Tagalog ,  Ilonggo

                              Knowledge in  Power Point Presentations and  Trainings.
PERSONAL INFORMATION

Date of birth     :      January  22, 1973

Civil Status       :      Married

Citizenship       :      Filipino

INTERESTS / HOBBIES

    -   Watching    Movies

    -   Paintball /Basketball / Los  Borrachos  FC / Volleyball 

    -  MC  Company  Hosting  / Parties &  Events

    -  Camping, Fishing ,  Cliff Jumping
    -  Marathon Runner  3K/ 5K/ 10K  
SCHOOL BACKGROUND:

College               San Beda College           Marketing Mangement 

                           Mendiola , Manila                 ( Graduate )1997

                           Varsity   : Football 4 yrs NCAA Grandslam Champions 

                            Varsity :  Track & Field  800 meters / 1,500 meters Gold Award. 
                            Marathon   5K  /  10k Champion  1996   

High school        Colegio San Agustin   Graduate  ( 1990-91 )

                             Dasmarinas Village, Makati   Grade 5 – HS Graduate.

                            Varsity :  Football ,  Track & Field , Volleyball

                            Marathon 5K Champion  1993

Grade School     Colegio  San Agustin   Grade 5 - 7  ( 1986 )

                             Dasmarinas Village , Makati

                             Southridge                 Grade 1-4

                             Alabang Hills

                             Varsity :  Football  

                             Phil.  Columbian  Stingray  Swimming Team
Trainings / Seminars :

Splash Corporation

-  Sap System

-  Business Ethics

-  Additional Finance Management Seminars
b. Universal Robina Corporation
-  College 1 & 2

-  Basic Selling Skills Training

-  Project  / Distribution  Management

-   Basic  RD  Finance  Management

-   Subic Bay Yacht Club  Sales Training Seminar
c. Remy  Phils. Wines & Spirits

-     Basic  Wine Tasting Seminars 

-    Cognac Product Knowledge  Seminar 
d.  Destiny Cable Internet

-    Cable Connection and  Basic Internet Programs

-    Basic Building Code Structure Seminar.

e.  Sun Cellular/ Digitel Mobile Phils.

-    Nokia   Product Knowledge Seminars   

Reference :

1.   Joffre  Alajar                                 3.  Gabby Panganiban                                             

      Head  Alumni                                      Branch  Manager
      San  Beda College                               Prulife UK
2.   Cage Alfonso Liongson                4.  Eduardo Manese

      Key Accounts  Manager                   Chairman 

                                                                  Magsaysay Shipping Lines

